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The Problem

• Answer These Questions

• What is the actual problem?

• What pains do current solutions 
cause?

• Is there research to back this u?

• Who are you solving the problem 
for?



The Solution

• Be Sure to Cover

• What are the current solutions and 
why don’t they work?

• How is your solution better?

• What makes your solution unique?

• What are the benefits?

• Why is this the best way?



Traction

• Show Off These Metrics

• Key partnerships

• Monthly revenue

• Paying customers

• Product development

• Customer testimonials

• etc.



Product
Give

• Give your audience the user 
experience and showcase 3-5 truly 
unique features. 

Keep
• Keep it simple.

Use

• Use this slide to show how your 
product/service works and how it 
brings value to consumers lives.



Market Opportunity



Competition

Name

• Name of 
Competitors

Discuss

• Discuss 
Strengths/
Weaknesses

Tell

• Tell Your 
Differences

Show

• Show 
Advantage

Be

• Be 
Transparent





Business Model

• How Do You Plan To Make Money?

Revenue
Model #1

Revenue
Model #2



Go To Market

• Customer acquisition

Acquisition
Strategy #1

Acquisition
Strategy #2

Acquisition
Strategy #3



Management Team

• Highlight key team members

• Provide past successes with other companies

• Show what they will ring to the late



Financials

Include These Metrics

• P&L

• Balance Sheet

• Cash Flow

• Cap Table

• The Deal





The Ask
• Be Sure To Mention

• How much money you need

• How you plant to use it

• How funds will help achieve your goal
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